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Average proportion of income that 
tenants pay on rent (England).

This quarterly Martin & Co report reviews latest sales  
and letting trends across the country. Using the  
Martin & Co Investor Growth Assessment Tool, we 
explore the relationship between income and rent and 
how investors can use this to identify opportunities.

SOURCE: dataloft, OFFICE FOR NATIONAL STATISTICS, VALUATION OFFICE AGENCY
Based on the average rent of a two bedroom property and mean individual income.
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REFERENCES TO 'YEAR TO DATE' RELATE TO DATA 
FOR THE PERIOD JANUARY TO JULY 2017.

SOURCE: dataloft/ MARTIN & CO, SHOWING SALES AGREED AND PROPERTIES LISTED FOR SALE IN 
JANUARY – JULY 2017 COMPARED TO JANUARY – JULY 2016
*FURTHER INFORMATION ON THE LONDON AND SCOTLAND MARKETS CAN BE FOUND IN THE 
REGIONAL REPORTS

SOURCE: dataloft/MARTIN & CO

LONDON* MIDLANDS NORTH AND 
NORTH WALES

SCOTLAND* SOUTH WEST, 
WEST AND 

SOUTH WALES

SOUTH EAST 
AND EAST

-40%

-20%

-27%

44% 40%

17% 1% 3%

0%

20%

40%

60%

-11%

5% 41%

-3% -33%
17%

1,132 1,094
1,040 993

1,259 1,340

Martin & Co market trends by region  

Sales agreed by Martin & Co picking up  
throughout 2017

Martin & Co in numbers

Busiest sales  
year on record

Martin & Co has enjoyed a strong 
2017 to date and a healthy pipeline 
of sales agreed suggests an equally 
busy final months of the year.

The London market, particularly in the most central parts, has been slower 
than in recent years while other regions have seen stronger demand 
for properties and increased sales rates. Most areas are still seeing a 
lack of stock but despite this, in every region outside London we have 
seen higher numbers of properties sold in 2017 compared to 2016.

5.6%     19.1%     6.6%     
Increase in properties 
exchanged.

More sales agreed by  
Martin & Co. 

Increase in properties  
listed to sell.

SALES AGREED 
SALES LISTINGS

Q1 2016 Q3 2016 Q1 2017Q2 2016 Q4 2016 Q2 2017

Martin & Co Key Figures Year to date compared with same period 2016

Market round-up

5.1%   
ANNUAL GROWTH IN  
AVERAGE UK HOUSE PRICES,  
JANUARY–JULY 2017  
OFFICE FOR NATIONAL STATISTICS

£199,814
AVERAGE PRICE  
PAID BY FIRST-TIME 
BUYERS ACROSS 
ENGLAND AND 
WALES
OFFICE FOR NATIONAL STATISTICS

59%   
OF PRIVATE RENTERS EXPECT  
TO BUY IN THE FUTURE
ONS SURVEY OF ENGLISH HOUSING, 2015–16

25%    
OF PRIVATE RENTERS EXPECT TO 
BUY IN THE NEXT TWO YEARS 
ONS SURVEY OF ENGLISH HOUSING, 2015–16

    

We bring a wealth of knowledge and expertise to 
the table, and this is on offer to all of our clients. 
We keep our finger on the pulse of the national and 
local property market, with offices throughout 
the UK ready to help you let or rent a property, or 
buy or sell a home. 

As a current or potential landlord, you can rest 
assured that we know what keeps you awake at 
night and that our service is built around keeping 
properties fully let, minimising the risk of rental 
arrears through state-of-the-art credit checking, 
and using independent first-class local tradesmen 
to keep a lid on maintenance costs. We reject 'call 
centre' culture – all of our offices are based where 
your property is located so we can keep a close eye 
on things, just like you would if  you had the time.

Martin & Co is part of The 
Property Franchise Group 
plc. The Group manages 
48,000 tenanted properties 
(equivalent to a town the 
size of Winchester)across 
the UK, from Aberdeen to 
Falmouth, Merthyr Tydfil  
to Norwich. 

Martin & Co have a 
national network of  
nearly 200 offices.

Disclaimer: This report has been prepared in good faith on the basis of 
calculations that rely on a set of assumptions that will vary considerably between 
geographical regions and over time. They illustrate hypothetical examples of 
returns that may be possible under the given set of assumptions, however no 
warranty is given as to the accuracy or completeness of information contained 
in this report. Accordingly, this report is for general information purposes only 
and no liability is accepted by Martin & Co (UK) Ltd, its associates, employees, 
directors and representatives for any negligence in relation to the information, 
forecasts, figures or conclusions contained in this Report or for any loss, damage, 
or consequence whatsoever, arising from any action taken based on its content. 
This report does not constitute and must not be treated as investment advice 
or guidance and users should always obtain independent professional advice 
before making any investment decision. The content is strictly copyright and 
reproduction of the whole or part of it in any form is prohibited without the 
express prior written permission of Martin & Co (UK) Ltd.

Date of publication: November 2017

Compiled by Dataloft, 
www.dataloft.co.uk

ARLA, PROPERTY OMBUDSMAN

1,853 95%10,906
Average number of properties 
let per month in 2017 to date

Of our customers said they 
would recommend us

Average viewings of rental 
properties per month in 2017 
to date

East Midlands & 
West Midlands
Beeston • Birmingham City • 

Birmingham Harborne • 

Birmingham Kings Heath • 

Birmingham Longbridge • 

Chesterfield • Coalville • 

Coventry • Derby • 

Gainsborough • Grantham • 

Hinckley • Leamington Spa • 

Leicester • Lincoln • 

Loughborough • Mansfield • 

Mountsorrel • Newark • 

Newcastle under Lyme • 

Northampton • Nottingham 

City • Nottingham Hucknall • 

Rugby • Shrewsbury • Solihull • 

Stamford • Sutton Coldfield • 

Tamworth • Wolverhampton • 

Worcester • Worksop

East Anglian 
Region
Bedford • Bury St Edmunds • 

Cambridge • Chelmsford • 

Colchester • Diss •  Harlow • 

Ipswich • Milton Keynes • 

Newmarket • Norwich •  

St Albans • Southend-on-Sea • 

Stevenage • Welwyn Garden City

Yorkshire & North 
East England
Beverley • Doncaster • 

Guisborough • Harrogate • 

Huddersfield • Leeds City • 

Leeds Garforth • Leeds 

Horsforth • Newcastle-upon-

Tyne • Pontefract • 

Rotherham • Roundhay • 

Saltaire • Sheffield City • 

Sheffield Hillsborough • 

Sunderland • Wakefield • 

Whitley Bay • York

Scotland
Aberdeen • Ayr • Bathgate • 

Cupar • Dundee • Dunfermline • 

Glasgow City • Glasgow 

Shawlands • Glasgow West 

End • Kinross • Kirkcaldy • 

Paisley • Stirling 

Thames Valley, 
West of England 
& South Wales
Abingdon • Banbury • Bath • 

Bristol Kingswood • Cardiff • 

Cheltenham • Chippenham • 

Exeter • Falmouth • 

Gloucester • High Wycombe • 

Merthyr Tydfil • Newport • 

Oxford • Plymouth • Swindon • 

Taunton • Truro • Westbury • 

Witney • Yeovil

North West & 
North Wales
Biddulph • Blackpool • Crewe • 

Lancaster • Liverpool South • 

Macclesfield • Manchester 

Central • Manchester Chorlton • 

Manchester Prestwich • 

Nantwich • Preston • Rochdale • 

Stafford • Stockport • Stoke  

on Trent • Thornton Cleveleys • 

Widnes • Wilmslow • Wirral 

Bebington • Wirral Moreton 

Southern Region  
Aldershot • Andover • 

Basingstoke • Bournemouth • 

Camberley • Chichester • 

Eastleigh • Gosport • Guildford 

• Maidenhead • New Milton • 

Poole • Portsmouth • Reading • 

Reading Caversham • 

Ringwood • Salisbury •  

Slough • Southampton City • 

Staines-upon-Thames • 

Weymouth • Winchester • 

Woking •  Wokingham 

London
Balham • Battersea Reach • 

Beckenham • Brentford • 

Buckhurst Hill • Camden • 

Caterham • Chelsea • Croydon • 

Crystal Palace  • Ealing • 

Islington • Kingston Upon 

Thames • London Bridge • 

London Riverside • Loughton • 

Romford • Stratford • 

Streatham • Sutton • 

Twickenham • Walton on 

Thames • Wanstead • 

Wimbledon

South East Home 
Counties (Kent 
and East Sussex) & 
South West Home 
Counties (Surrey 
and West Sussex)
Ashford • Bognor Regis • 

Brighton • Burgess Hill • 

Canterbury • Crawley • Dover • 

Eastbourne • Folkestone • 

Leatherhead • Littlehampton • 

Maidstone • Medway • Redhill • 

Reigate • Tonbridge • Tunbridge 

Wells • Uckfield • Worthing
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Mortgage rates 
remain low

Martin & Co offices have seen continued strong demand from buyers 

this year, resulting in our offices selling over 19% more properties than 

in the same period last year..

We have continued to increase our stock of properties, providing more 

choice for prospective purchasers. Across the country, the National 

Association of Estate Agents report that the supply of properties 

available to buy in July 2017 was the lowest July level ever. However, in 

the year to date, we have received instructions to sell 6.6% more 

properties than in the same period in 2016. 

Housing markets across many parts of the UK have remained relatively 

buoyant in 2017, despite the rise in inflation which has started to put  

a squeeze on household incomes. Average sales prices continue to rise  

in most areas with the strongest rates of growth currently in the East 

Midlands, Eastern region and the South West, where prices are rising  

at an average annual rate of over 7%.

Mortgage approvals  
for house purchase  

SOURCE: dataloft/UK FINANCE SOURCE: dataloft/BANK OF ENGLAND

FIRST-TIME BUYER REVIVAL 
2017 has seen a revival in demand from first-time buyers. Help to Buy 
has supported this growth while at the same time interest and 
mortgage rates have remained low. According to the Bank of England, 
average mortgage rates for homebuyers on a two-year fixed rate deal 
with a 75% loan-to-value (LTV) ratio are currently 1.42%. This is down 
from 1.69% a year ago. 

The stamp duty surcharge and additional costs have deterred some 
investors but mortgages for buy-to-let properties have still comprised 
10% of all mortgage approvals so far in 2017. 

Investors who have taken the plunge have 
benefited from the reduction in average 
buy-to-let mortgage rates, which fell from 
3.15% in August 2016 to 2.57% in August 2017.

The sales 
market: 
our view

Rising inflation has put a squeeze on household incomes 
throughout 2017. At the same time there has been a steady flow 
of news stories debating the true state of the UK economy and 
impact of Brexit. Despite all of this, home buyers remain largely 
undeterred. The lack of properties available to buy has supported 
growth, with average prices across the UK increasing by 5.1% in 
the past year. This is largely unchanged on the level of annual 
growth at the start of the year. Vendors should be sensitive 
though to the economic and political backdrop as buyers are 
likely to become increasingly cautious. It is imperative that 
properties are correctly priced from the outset to generate  
strong numbers of viewings and achieve a timely sale.

BUY-TO-LET
HOME MOVERS 
FIRST-TIME BUYERS 

AVERAGE 2 YEAR 
FIXED MORTGAGE 
(75% LTV) 

AVERAGE 2 YEAR 
FIXED BTL MORTGAGE 
(75% LTV)

SALES OVERVIEW
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1 53 7 102 6 94 8 11

LETTINGS OVERVIEW

The lettings market is not immune to wider economic 
factors and rising inflation will put additional strain on 
household finances. Those thinking of investing in the 
sector should however be encouraged by the continued 
strong demand for rental accommodation.    

We explore the relationship between income and rent 
using our Martin & Co Investment Growth Assessment 
Tool, reflecting on the way that commuting patterns can 
influence this and suggest how investors can use this 
insight to spot their next opportunity.

Once again the summer months have been busy for Martin & Co 

offices across the country, securing new tenancies for families and 

students before the start of term. In July, our offices had over 36,000 

managed properties on their books, up 5.1% over the past year. 

Tenants have enjoyed additional choice as we have seen the supply  

of properties available to rent across the Martin & Co network grow 

throughout 2017. In July, we marketed 9.7% more properties than a 

year earlier. Not all areas have seen the same increase, with some 

parts being more affected by the increased taxes and regulation in the 

sector. We have seen the greatest increase in supply in the North and 

the Midlands while Scotland, London, the South East and Eastern 

regions have seen the slowest growth in rental stock.   

Despite increases in stock, demand remains strong. As such, rental 

values continue to rise across the country. The average rent paid by 

Martin & Co tenants in the spring was 3.4% higher than the same 

period in 2016. The East Midlands, South and East are currently 

experiencing the strongest growth in average rents, according to the ONS.

RENT VERSUS EARNINGS

Long term analysis shows that, on average, 
rents move in line with earnings. Since the 
beginning of 2014, ONS data reveals that 
average weekly earnings (excluding bonuses) 
across Great Britain have increased by 7.49%. 
Over the same period, average private rents 
across Great Britain have risen by 7.48%.

While average earnings rose by 2.1% in the three months to July 2017 
compared to the same period in 2016, the rising rate of inflation means that 
wages are now falling in real terms. In the three months to July 2017, average 
earnings fell by 0.4% in real terms compared to the same three months in 
2016. This is likely to put some pressure on rents as we move into the final 
months of the year, with growth rates likely to slow.

The Martin & Co Investment Growth Assessment Tool 
identifies potential rental investment opportunities in pages 6 and 7.

Annual change in average private rents   
paid by Martin & Co tenants

SOURCE: dataloft/ONS, SHOWING BOTH DATA SETS INDEXED TO 100 IN JANUARY 
2014. EARNINGS DATA IS BASED ON AVERAGE WEEKLY EARNINGS FOR REGULAR 
PAY EXCLUDING BONUSES.

SOURCE: dataloft/OFFICE FOR NATIONAL STATISTICS

Rents tend to rise in line with earnings  
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The lettings 
market:  
our view

RENTS  EARNINGS

1 EAST MIDLANDS
2 SOUTH EAST
3 EAST
4 SOUTH WEST
5 WEST MIDLANDS 
6 YORKSHIRE & 

HUMBERSIDE
7 NORTH WEST
8 WALES
9 LONDON
10 NORTH EAST
11 SCOTLAND
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INVESTOR MARKET : 
RENTAL AFFORDABILITY & INVESTMENT OPPORTUNITIES

As a national Lettings and Estate agency brand, we 
understand the close connection between rents and 
earnings. Reviewing the level of income that tenants in an 
area are spending on rent is therefore a good first measure 
of assessing affordability. However, commuter trends can 
break down this ratio where people are prepared to travel 
further to access higher wages. We would therefore 
expect to see greater variations close to the large 
economic centres.

Using the average (mean) incomes of residents by local 
authority, we calculated the proportion of gross income 

used to rent an average priced two bedroom property in 
the same area. On average, the proportion of income 
that tenants pay on rents is around 33% across England, 
24% in Wales and 27% in Scotland. 

To show the variation that commuting patterns can 
make to this ratio, we investigated the patterns in the 
travel to work areas of the UK’s 12 core cities  
(see map below).

SOURCE: dataloft/MAPS4PLANNERS.COM. GROSS ANNUAL 
PAY OF EMPLOYEES FROM THE ANNUAL SURVEY OF HOURS 
AND EARNINGS, PUBLISHED BY THE OFFICE FOR NATIONAL 
STATISTICS. RENTAL DATA PUBLISHED BY THE VALUATION 
OFFICE AGENCY, SCOTTISH AND WELSH GOVERNMENTS. 
AREAS IN GREY: INCOMES DATA NOT AVAILABLE

Average % of income spent on 
rent of two bedroom property

North East

North West

East Midlands

Yorkshire and  
the Humber

West Midlands

East

South West

South East

Outer London

Inner London

England

Wales

Scotland

23.6%
25.8%
25.3%
26.0% 

27.5%
31.2%
33.3%
34.5%
46.9%
60.3%
33.0%
24.4%
27.1%

UNDER 25%
25–30%
30–35%
35-40%
40–50%
OVER 50%

The twelve core cities and 
their commuter catchments 
are shown in purple:
BIRMINGHAM  
BRISTOL  
CARDIFF  
EDINBURGH 
GLASGOW  
LEEDS  
LIVERPOOL  
LONDON  
MANCHESTER 
NEWCASTLE UPON TYNE 
NOTTINGHAM  
SHEFFIELD
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London South East  
and East

Midlands South  
West,  

West and  
South Wales

North  
and North 

Wales

Scotland

Martin & Co Martin & Co Market Indicators

Martin & Co Key Figures

Average number 
of viewings per 
property listed  
to let over 2017

0%

News for landlords    
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Energy rating of EPCs  
(private rental properties, 2016)  
sample of local authorities  
England and Wales 

Age profile of Martin & Co tenants  
over past year  

9.7%  76,345  
More properties available to 
let year on year*.
*JULY 2017 VS JULY 2016

Viewings for rental properties 
undertaken in 2017 to date 
(January to July).

5.1%   
Growth in the stock of rental 
properties managed by 
Martin & Co since July 2016. 
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There are new regulations coming next year 
which landlords should be aware of. In April 
2018, the Energy Efficiency Regulations for 
England and Wales will come into effect which 
will mean that privately rented properties let to 
new tenants or where leases have been renewed 
must have an Energy Performance Certificate 
(EPC) rating of at least ‘E’. Fines of up to  
£5,000 will be payable by landlords for 
properties which don’t meet the minimum 
standard. The regulations will apply to existing 
leases from April 2020.

However, analysis of a sample of EPCs, carried 
out in 2016 for privately rented properties in the 
largest rental markets across the country, shows 
that most properties already meet the minimum
standard. Just 4.5% of properties achieved a
current energy rating of ‘F’ or ‘G’.

SOURCE: dataloft/DCLG (CONTAINS PUBLIC SECTOR 
INFORMATION LICENSED UNDER THE OPEN GOVERNMENT 
LICENCE V3.0). THE SAMPLE OF LOCAL AUTHORITIES INCLUDES 
THOSE WITH THE LARGEST PRIVATE RENTED SECTOR  
(IN TERMS OF % OF HOUSEHOLDS) IN EACH REGION.  

SOURCE: dataloft/MARTIN & CO  

SOURCE: dataloft/MARTIN & CO  
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The Martin & Co Investor Growth Assessment Tool highlighted the 
importance of commuter catchments around the 12 core cities of Great 
Britain (see map on page 6). These areas represent the powerhouses of 
employment and economic growth, with locations in their commuter 
zones tending to be investor hotspots. Tenants who choose to live in 
these locations and commute to work often break the usual patterns  
of local rent-to-income ratios, particularly as an area becomes more 
established as an accessible rental location, perhaps in light of new 
transport improvements or investment in a new centre of employment. 

As an area opens up to new commuting tenants, this might push up average 
incomes which stimulates landlords to increase rental values. For investors 
seeking to identify new prospects, further analysis of these locations can 
reveal the different stages in the rental cycle and opportunities at each stage.

For local authorities which fall into the travel to work areas of the twelve 
core cities of the UK, we have calculated whether the following measures 
are above or below the regional average. Based on the results, each local 
authority was assigned one of six categories. 

% INCOME SPENT IN COMMUTER CATCHMENTS 

Overall average incomes 

Average rent of  
a two bedroom property

Percentage of average 
income spent on a two 
bedroom property

Settled

Youthful

Aspirational

Edgy

Emerging

Pioneering

Highly established, 
mature and reliable  
rental market

Strong demand, stable 
and secure income 
return

GREATER GLASGOW, 
STOCKPORT, NEWCASTLE 
UPON TYNE, CARDIFF, 
BRISTOL

LIVERPOOL, SHEFFIELD, 
BIRMINGHAM, NOTTINGHAM, 
MANCHESTER

GREENWICH,  
KENSINGTON & CHELSEA, 
EAST DUNBARTONSHIRE, 
CAMDEN

OLDHAM, WALSALL, 
HACKNEY, NEWHAM

HAMMERSMITH & FULHAM, 
SOUTH TYNESIDE, BURY, 
BROXTOWE

WOLVERHAMPTON, BOLTON, 
CROYDON, TOWER HAMLETS

Dynamic and transient 
rental market dominated 
by students and young 
professionals

Strong demand, high 
turnover market, 
dominated by students or 
young professionals, often 
backed by guarantors

Affluent area,  
established rental market

Potential for further  
rental growth 
 

Lower income area,  
rental market in early 
stages of transition 

Higher risk but potential 
for higher yields

Affluent area, emerging 
rental market  

Good value, incomes  
high relative to rents so 
potential for rental 
growth

Lower income area,  
future growth dependent 
on economic driver  

Higher risk investment 
but potential for higher 
yields

ABOVE REGIONAL AVERAGE     

BELOW REGIONAL AVERAGE

EXAMPLES OF LOCAL AUTHORITY DISTRICTS 
OR LONDON BOROUGHS IN THIS CATEGORY

+

–

+

-

+

–

+

+

+

-

-

-

+

+

-

+

-

-

Seizing opportunities

This assessment of locations is not only helpful for the 
commuter areas in the largest cities; a similar appraisal 
would be valuable for any commuter area as a way of 
reviewing its stage in the rental cycle and the 
opportunities for investment.

+ 
- 
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