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“I actually had another place under offer 
when this one sprung up on the website – 
The Modern House’s website was the only 
one I kept checking after I put the other flat 
under offer. It is the website with the most 
beautiful properties on the market, and 
although the asking prices are probably a  
bit higher than they are on other sites, I 
think the flat is worth the premium.” 

— Helen, Buyer

“We thought it might be hard to interest 
people in such a unique property, but we 
needed two open days to cope with all the 
interest. Within three weeks we had a 
number of offers on the table. Thank you  
to Albert and the team – we will definitely 
use you again (if the new house meets the 
standard of course!).” 

— Grant & Rachel, Sellers
 

“The Modern House were remarkable. Having 
had it on for a while with another agent they 
took control and really delivered everything 
they had said. They sold our property  
within a couple of weeks – I would highly 
recommend them. Our other agents were 
blown away by the response The Modern 
House got for our property. ” 

— Niki, Seller

THE MODERN HOUSE  
is an estate agency dedicated to 
exceptional, design-led homes in urban 
and rural locations throughout Britain.

The Modern House meets the  
growing demand for experiencing 
exceptional living spaces, including 
one-off Modernist houses, factory 
conversions, lofts, architects’ own 
homes, and period properties  
with excellent extensions and  
superior interiors.

themodernhouse.com 
info@themodernhouse.com 
020 3795 5920 Dataloft is an established property market 

intelligence company with a long track record of 
analysing and reporting on the housing market. We 
are committed to stripping away the mystique of 
complex data analysis and adding value for clients 
through interpretation, insight and creativity. 
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themodernhouse

@The_ModernHouse

@themodernhouse
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The quantitative case 
for a design premium
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The quantitative case for a design premium

+12%

The widely accepted view that good design commands a price premium is 
rarely supported by robust analysis. Renowned design-led estate agency,  
The Modern House, in conjunction with established property market 
intelligence company Dataloft, has addressed this by asking:

New research methods and improved 
data availability have allowed analysts  
to apply some real science to these 
questions, enabling a comparison of the 
underlying per square foot sale values of 
homes with high design values against 
the mainstream market, and quantifying 
any monetary difference between the two. 

The Modern House provided a large 
sample of its London portfolio of 
properties sold between the years 2014 
and 2017 which were then benchmarked 
by year of sale and postcode sector  
(e.g. NW3 7) against properties sold  
in the wider residential market. The 
Modern House portfolio of relevant 
properties totals over 200 and this  
was matched with over 14,000 other 
properties sold across London. 

Analysing by price per square foot rather 
than average values is particularly 

relevant for design-led properties, where 
perhaps space is used in a different way. 
For instance, a design-led one bedroom 
property might be the size of a typical 
mainstream two bedroom property. Per 
square foot analysis makes possible a  
true like-for-like comparison and yields 
greater insight.

There are of course many other  
variables, including the property’s 
condition, outbuildings and leasehold 
terms. These were controlled for  
where possible. Using £ per sq ft as  
the comparator and having access  
to a large sample of sold properties, 
pre-selected as design-focused, made  
it possible to isolate the impact of good 
design on the value.

This extensive analysis revealed a price 
premium of +12% for design-led homes 
sold through The Modern House.

Is there a premium for 
design-led properties? 

What value can 
curation by a  
specialist agency  
add to a sale price?

Weighted average across analysis period 2014–2017
Source: THE MODERN HOUSE, dataloft 

The Modern House  
Design Premium

The Modern 
House sample

Number of residential 
sales analysed

14,084

212

T H E M O D E R N H O U S E

+12%

+12%

PREMIUM CONSISTENCY

The analysis focused on London and 
covered a wide spectrum of over  
100 different postcode sectors across  
the capital.

This premium appears to be remarkably 
consistent through the property cycle 
too. While the London residential market 
performed strongly when it emerged 
from the Global Financial Crisis,  
more recently there has been slower 
momentum for price growth and lower 
transaction volumes. Against this 
backdrop, it is interesting to see the 
relative consistency of the design premium 
over the last few years through different 
market conditions. Part of this reflects 
the broad and diverse spread of postcode 
districts analysed in the research but it 
also underlines the resilience of the 
premium commanded by designed 
properties, even in a slower market. 

While the premium hasn’t varied 
significantly over the last few years,  
there are interesting trends within this. 
Analysis of the data by market value, 
demonstrates that higher value  
markets tend to have a higher  
percentage premium. 

Typically, across the whole period 
analysed, in higher value markets  
(where The Modern House sale was  
over £1 million), the design premium  
was 19%. In lower value markets the 
premium was reduced, but still 
significant at 10%. There are exceptions. 
In some particularly high value markets, 
where super-prime properties are the 
norm and there is no mainstream  
market to benchmark, any design 
premium seems to be lost within a 
general price premium. 

RIGHT AGENT, RIGHT MARKET

Part of this design premium may be 
accounted for by the curation of a 
specialist agent. A specialist estate agent, 
who has built up an audience predisposed 
to a particular type of property, is likely 
to be able to help sellers reach their target 
market and achieve that premium price. 
The Modern House, for instance, uses 
carefully selected photographers, 
provides in-depth design detail on  
each property and, of course, shows its 
properties alongside other properties  
of outstanding design. It may well pay  
to stick with the experts. 

It is difficult to compare apples with 
apples in the property market. However, 
this research does provide robust and 
scientific evidence of the monetary  
value of focusing on design. It certainly 
appears that it is good to stand out from 
the crowd. 
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ANALYSED

YEAR 2014

2,939

2015

4,420

2016

4,050

Sales under 

10% 

Sales over 

19% 

2017 OVERALL

2,675 14,084

HIGHER 
VALUE 
MARKETS 

LOWER 
VALUE 
MARKETS 

£1 MILLION sale

PREMIUM +12% +16% +10% +12% +12%
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